ASK GUIDE

It is MANDATORY and part of your job that you ask for a specific amount when calling prospects always follow the ask guide.  It is also important that at all times you attempt to get 3 asks in with rebuttals during your conversation.  The following is a chart indicating the three ask levels for non-donors and donors.

NON-DONORS

Non-donor are those that have never donated or have not donated in the past 6 years to the Alumni Foundation.  There will be NO record of donations in the giving history, at least not since 2001.  NEVER leave the ask amount open to the prospect.  If you don’t ask, they will not donate a high dollar amount.  The following is a guideline to follow when calling alums:

· FIRST ASK:

$100.00

· SECOND ASK: 
$75.00

· THIRD ASK:  
$50.00

· FINAL APEAL:
ANY AMOUNT IS GREAT…HOW ABOUT $25.00 

DONORS

Donors are those that have made a donation within the past 6 years to the Alumni Foundation. They will have a giving history that should be visible on their pledge form.  Guidelines for donor asks are as follows:  First Ask=Double their last donation, but never ask below $100.00.  Second Ask=Subtract $50.00 from the First Ask. Third Ask=subtract $50.00 from the Second Ask.  Below is guide to follow when making the three asks:

PREVIOUS 

FIRST ASK

SECOND ASK
THIRD ASK


DONATION

· Below $25.00

$100.00

$75.00


$50.00

· $25.00


$100.00

$75.00


$50.00

· $50.00


$100.00

$75.00


$50.00

· $75.00


$150.00

$125.00

$100.00

· $100.00

$200.00

$170.00

$150.00

· $125.00

$250.00

$200.00

$175.00

· $150.00

$300.00

$250.00

$200.00

· $175.00

$350.00

$300.00

$250.00

· $200.00

$400.00

$350.00

$300.00

· $225.00

$450.00

$400.00

$350.00

· $250.00

$500.00

$450.00

$400.00

· $275.00

$550.00

$500.00

$350.00

· $300.00

$600.00

$550.00

$500.00




· $325.00

$650.00

$600.00

$550.00

· $350.00

$700.00

$650.00

$600.00

· $375.00

$750.00

$700.00

$650.00

· $400.00

$800.00

$750.00

$700.00
· $500.00

$1000.00

$950.00

$900.00



